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Loyl Olgizally elatll gL g drwlydd! Bkl Lol

Course objectives: Knowledge of commercial law and the legal provisions

Module Aims regulating financial activities in the field of commerce. — Knowledge of the
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most important legal provisions for establishing companies. — Understanding

comprehending the conditions required for conducting commercial

activities.

Module Learning
Outcomes
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Knowledge and Understanding 1. The learner will understand the
importance of commercial law. 2. The learner will understand the steps
involved in studying the general theory of business and the merchant.
3. The learner will know and understand the vocabulary of this law. 4.
The learner will know and understand how to develop themselves
through the information they gain from this law. 5. The learner will
know and understand how to conduct business activities and organize
planning methods, particularly business organizations.

Indicative Contents
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This course aims to introduce students to the principles and foundations
of commercial law, develop their understanding of commercial activities
and merchant obligations, and the organization of business and
commercial contracts, thus qualifying them to apply legal rules in real-
life commercial practices.

Learning and Teaching Strategies
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1-

Strategies

The blackboard 2- Digital display in the classroom (Data Show). 3-
Using the e-classroom to download digital lectures and some digital
exams.

Student Workload (SWL)
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Structured SWL (h/sem) 33 Structured SWL (h/w) 55
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Unstructured SWL (h/sem) 17 Unstructured SWL (h/w) 113
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Total SWL (h/sem)
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50
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Time/Nu Relevant Learning
mber Weight (Marks) Week Due S

Quizzes
Formative Assignments
assessment Projects / Lab.

Report
Summative Midterm Exam
assessment Final Exam

Total assessment

Delivery Plan (Weekly Syllabus)

Material Covered

Week 1 The concept of commercial law

Week 2 Characteristics of the legal base

Week 3 Sources of the formal and informal legal base

Week 4 The concept of the merchant and the conditions for acquiring the status of a merchant

Week 5 Duties of the merchant

Week 6 Types of commercial books - mandatory books and optional books

Week 7 Monthly exam

Week 8 Commercial contracts - their definition - and their statements

Week 9

Week 10 Types of commercial contracts

Week 11 Characteristics of commercial contracts

Week 12 Agency Contract

Week 13 Commercial papers and its types - how to create a bond for the order (bill of exchange) - definition
of the instrument and a statement of its provisions

Week 14 Dahir of commercial papers and types of endorsement

Week 15 Commercial Companies — General Provisions of the Company's Contract

Week 16 Companies of persons - types of companies - rules of incorporation of the company

Delivery Plan (Weekly Tutorial)
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Material Covered

Each week, a question sheet related to the material presented in the theoretical lecture will be solved and

debated.
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Learning and Teaching Resources

Text

Available in the

Library?

Introduction to the
study of law - Dr.
Abdul Baqi Al-Bakri
and Zuhair Al-Bashir -
Legal Library - 3rd

Edition - 2011.

Introduction to the study of law - Dr. Abdul Bagi Al-Bakri and
Zuhair Al-Bashir - Legal Library - 3rd Edition - 2011.

Akram Yamlki - Al-
Wajeez in explaining
the Iragi commercial

law - Baghdad

Akram Yamlki - Al-Wajeez in explaining the Iraqi commercial
law - Baghdad

Malik Dohan Al-
Hassan - Introduction
to the study of law -
Baghdad 1970.

Malik Dohan Al-Hassan - Introduction to the study of law - Baghdad 1970.

Grading Scheme

Group Grade el Marks (%) | Definition

A - Excellent el 90 - 100 Outstanding Performance

B - Very Good [BESNVES 80 -89 Above average with some errors
Success Group -
(50 - 100) C - Good RVES 70-79 Sound work with notable errors

D - Satisfactory bwgie 60 - 69 Fair but with major shortcomings

E - Sufficient Jgste 50-59 Work meets minimum criteria
Fail Group FX - Fail (ddlaadl 8) cwsly | (45-49) More work required but credit awarded
(0-49) F - Fail el (0-44) Considerable amount of work required

Note: Marks Decimal places above or below 0.5 will be rounded to the higher or lower full mark (for example a mark
of 54.5 will be rounded to 55, whereas a mark of 54.4 will be rounded to 54. The University has a policy NOT to
condone "near-pass fails" so the only adjustment to marks awarded by the original marker(s) will be the automatic
rounding outlined above.




